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Valley, state water use up from two years ago
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Californians emerged from the driest January, February
and March on record with the biggest jump in water use
since the drought began: a nearly 19% increase in March
compared to two years earlier.

Despite the urgent pleas of water officials, California’s
water use in March is the highest since 2015, standing in
stark contrast to February, when residents and businesses
used virtually the same amount of water in cities and towns
as two years ago.

The massive increase shrank conservation gains since last
summer, according to data released today by the State Water
Resources Control Board: During the period from last July
through March, Californians used 3.7% less water than
during the same stretch in 2020.

The latest data is a rebuke of California Gov. Gavin
Newsom’s request last July that Californians voluntarily cut
back their water use by 15%. At the end of March, he ordered
water systems to step up their drought responses statewide,
but left the details to the locals.

The largest increases, nearly 27%, came in the Los Angeles
basin and San Diego County, as well as the desert regions
of southeast California that include Palm Springs and the
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Meet the Central Valley's
first and only REIT
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Todd Pigott started his first
business with not much more
than $17 to his name. He did
janitorial work, going door-
to-door while he studying
construction management at
Fresno State. After rolling a
utility vehicle, he reevaluated his
career and realized that line of
work wasn’t for him. He sold his
janitorial company and got into
a different kind of real estate
service.

Now Pigott operates the only
certified REIT — Real Estate
Investment Trust — in the
Central Valley, and his business
is pushing for a $100 million
fundraise with a goal to expand
services and footprint from 10
states to 15.

Pigott took up house flipping
after selling his janitorial
business in 2006. Rehabilitating
rundown homes and turning
them around soon established a
rapport with his bank. It was also
in 2006 that he began lending.
Aline of credit from his bank
and fundraising from family
and friends earned him enough
money to start a private capital
firm named after his three
children —Zachary, Nicholas and
Cameron.

He started by himself but
quickly expanded to five
employees through the Great
Recession, eventually ending up
with 45 today.

It’s a niche in real estate finance.
House flippers rely on different
kinds of home loans than regular
homebuyers.

Loans are given on terms
typically less than a year with
higher interest rates. And
because of the state of the homes,
they aren’t backed by government
entities Fannie Mae and Freddie
Mac.

Pigott started lending not only
with distressed asset loans,
but also loans on multi-family
properties and refinance deals.

He quickly learned the lessons
of working with C-Class and
D-Class multifamily properties.
The promises of profit couldn’t
outweigh the attention and
maintenance required on
those properties. He decided to
narrow the focus and now ZINC
Financial, listed with the SEC as
ZINC Income Fund, primarily
writes bridge loans for house
flippers as well as auto loans
for people who don’t qualify for
normal financing.

Pigott says house flipping is a
win-win-win. Neighbors like
distressed homes being cleaned

up, investors get a percentage,
flippers get paid and families get
to move in to renovated homes.

The Central Valley market
presents investors low buy-
ins compared to other parts of
California — in addition to high
returns.

The Los Angeles Times named
Fresno the hottest real estate
market in 2021.

Real estate investment firm
Lima One Capital released a
market study pointing out the
strength of Fresno investments.

Out of 233 flips, investors
averaged a $94,000 return on a
$235,000 median purchase price.

Pigott said his firm averages
between five and 20 a month in
the Central Valley.

Outlying communities such
as Pixley, Sanger, Madera and
Chowrchilla have significant
populations of blue-collar
workers looking for affordable
housing.

“ZINC recently rehabbed homes
in Reedley, Sanger and other
small surrounding communities
and all had multiple offers and
went above asking price,” Pigott
said.

But flipping isn’t an easy
business. Year-over-year
appreciation on home values
averaging 20% and time on
market less than a week might
give investors strong exit
strategies, but that means
competing against a glut of other
offers.

Supply chains have also made
timelines for flippers more
difficult. Having to wait months
to get supplies in when the
average loan term is 7.5 months
leaves very little room for
contractors to finish work on
time.

And local governments are still
only partly back at the office.
Pigott warns investors to stay
away from anything needing
structural work or permits.

“If you have to go pull a permit
and go down there,” Pigott said,
“what would normally take two-
to-four weeks is taking two-to-
four months now.”

Still, Pigott says he has
consistently netted investors 8%-
10% returns.

When he first started the capital
firm, he would seek out investors
who would write checks of
upwards of $800,000, he said.

But Pigott said establishing the
REIT was more efficient and they
are able to get funds quicker. The
process took years and $200,000.
He contracted with lawyers
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SPECIALTY CARE
CLOSE TO HOME.

Community Health Partners is honored to

include Dr. Farah Karipineni among our

highly skilled team of surgical specialists.

Dr. Karipineni earned her medical degree

from the UC Irvine School of Medicine,

is board certified in General Surgery,

fellowship trained in Endocrine Surgery

and is fluent in Spanish. In addition to

serving as an assistant clinical professor

at UCSF Fresno, she is also the only endocrine surgeon in
the Central Valley. She performs robotic surgeries related
to the thyroid, parathyroid, adrenal, gallbladder and hernia.
She offers patients thyroid biopsies and thyroid cancer
surveillance in her office. She is passionate about culturally
sensitive care and has been involved in several global health
initiatives serving displaced families from around the world.

At Community Health Partners, we're proud to work with the
Valley’s finest physicians, like Farah Karipineni, M.D., MPH.
So no matter the need, it’s met by a community of the best
doctors.

@ COMMUNITY

HEALTH PARTNERS

Community Specialty Surgery Associates
2335 E. Kashian Lane, Suite 220, Fresno CA 93701
(559) 256-5140
communityhealthpartners.org
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PROTECTING & CONNECTING VALLEY BUSINESSES FOR

10 YEARS

mBIIBEIl

TECHNOLOGIES
MONITOR-MAINTAIN-MANAGE

From everyday technology FULL SERVICE IT
management, server maintenance
and data backup to complex

security solutions, we've got your

business covered.

FIREWALL / SPAM FILTERING

BACKUP SOLUTIONS

Our team uses state-of-the-art TECHNOLOGY SALES

technology to monitor, maintain and
manage every aspect of your network
24/7/365 to ensure that it runs as
smoothly as possible from the inside
out. No matter where your business is,
we can help!

HOSTED SERVERS
SERVER MAINTENANCE

CYBER SECURITY
Our management system also allows CONSULTATION
for easy policy implementation,
tracking and creation of
company-wide rules to protect your
systems. By maintaining your network
daily, we prolong the life of your vital
hardware and keep your business
running at its best.

NOW OFFERING VOIP
PRODUCT LINE

A§ Telecubed

MCUBEDTECHNOLOGIES.COM | 5260 N PALM AVE, SUITE 312 | 559.512.0610

The Leukemia & Lymphoma Society

CONGRATULATES

Our 2022 Man &

Woman of the Year Winners!

Savannah Heskett Beck
Trav & Sav, LLC and Savvy Real Estate

Vince Guthrie
Valley Propane, Inc.

The Leukemia & Lymphoma Society congratulates our winners and all the
candidates who competed for the title. Their efforts and commitment have
raised over $911,400 dollars in just ten weeks for the Central California-
Fresno chapter! All candidates have made an incredible impact in the
search for cures and we can’t thank them enough for joining us in this fight!

Leon S. Peters Foundation ~ 1&J Vanderham Dairy

For more information or to nominate a candidate for next year, please visit

https://www.mwoy.org/mwoy-fresno-0
or call 5569.490.6951

Photo via ZINC Financial | Two photos show a home in Las Vegas, Nevada before and after renovation using

aloan from ZINC Financial, Inc.

REIT | From 3

who specialize in enforcement
by the Securities and Exchange
Commission.

“It’s very expensive to form and
very expensive to monitor, but
— but, it creates an efficiency for
us because we can just fund what
we need to fund and it creates
some definite benefits for our
investors,” Pigott said.

Soon ZINC needed to find its
own home. The bank offered to
Pigott its own distressed property
— the former KKD]J and United
Security Bank building at 1525 E.
Shaw Ave.

The building had been vacated
after the former tenant, Alta
Pacific Inc., left. Pigott said they
redid the roof and the HVAC
system. Now, the 11,000 square
foot building houses all the
different divisions for ZINC
Financial.

Each room is decorated with
a different antique bicycle, the
gears matching the industrial
theme. Biking is one of Pigott’s
passions.

Pigott spends his days looking
at market reports, studying how
many requests for forbearance
are made or how many requests
for default are made. If those
should add up, banks may tighten
up lending.

Rather than affordability, what
Pigott looks for is liquidity from

lenders.

In 2005, when affordability
was 38%, Pigott said everybody
was buying a home. Two years
later when affordability was 78%,
nobody wanted a home.

“I know for a fact that the
value of my collateral is directly
related not to affordability but
to liquidity on the secondary
market,” Pigott said. “Can that
person get a loan at a reasonable
price?”

In his business, he sees a lot of
people from all demographics
and incomes — major investors to
those struggling to get car loans
and he says he’s learned a lot of
lessons.

And through it all, he prefers
real estate.

“I can’t fix people with poor
credit,” Pigott said. “What I can
fix are troubled houses.”

Edward Smith | Writer can be reached at: 490-
3448 or e-mail edward@thebusinessjournal.com
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